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A study of interpersonal communication offers many suggestions through human science. Recently, it has been
attracting attention in the field of psychology, communication studies, sociolinguistics and information engineering.
These studies are based on the accumulation of studies of a specific channel and have gradually advanced mul-
tichannel studies in the perspective of communication. However, the study of interpersonal communication focus-
ing on multichannel approach is not increasing in the field of psychology because it relates to measurement tech-
nology and diversification in a kind of media. This paper reported current trends and future prospects in the study
of interpersonal communication with respect to a multichannel approach. It also discussed the attraction of these
studies and the social application as well as other aspects.

Keywords: multichannel approach, nonverbal communication, verbal communication, channel, media.



